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GALZILLA

The Network for Female Talent
Find Her, Hire Her. Back Her,

Connecting ambitious women.
Creating limitless opportunities.

A | CONNECT
&J“& Build powerful relationships.

OPPORTUNITIES
@ Find jobs, projects and
partnerships.

GROW

ﬂ_{ﬂﬂ Develop skills.

Elevate your career.

LEAD
@ Be the change.

Inspire the future.

Jobs. Mentorship. Resources.
All in one powerful network built for women, by women.

f{rTiGZ ONE NETWORK. ENDLESS POSSIBILITIES.




INVESTMENT THESIS

SRR Executive Abstract

INVESTOR PROSPECTUS

Galzilla.com is a premium, brandable .com positioned for a women-centered MARKET NEED

professional network, talent marketplace, membership platform, career media

property, event brand or design-led consumer line. The name combines a familiar Women remain underrepresented in senior
. K R . . leadership. Sponsorship, visibility and talent

female cue with an exaggerated signal of scale and force, creating a distinctive discovery remain persistent needs.

identity that is easy to say, spell, recall and extend across products.

BRAND ADVANTAGE

This prospectus presents the asset, market context, ideal buyer, acquisition process A coined .com can unify community,
and illustrative activation cases. It concerns a domain-name asset sale. It is not a recruiting, media, events and commerce.
securities offering, appraisal, revenue forecast or legal opinion.

TRANSACTION

Fixed price: $499,000. Transfer
proposed through Escrow.com.

CONTENTS
The Domain Name 3 2026 Market Comparables 7
The Ideal Purchaser 4 CFO / CEO Financial View 8
The Seller 5 Management Activation Plan 9
A premium digital asset for a Acquisition Process 6 Conclusion 10
women-centered brand,
network, marlfetplace, media Index & Sources 11
property or design-led consumer
platform.
CONTACT
Fixed purchase price Email: firztlyceo@gmail.com | WhatsApp: +1 352 405 7103 | Website: galzilla.com

$499,000

Source: McKinsey & Leanin.Org, Women in the Workplace 2025; World Economic Forum, Global Gender Gap Report 2025.
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BRAND THESIS

The Domain Name

+ ZILLA

A suggestive construction: female identity plus scale, force and confidence.

BRAND CONSTRUCTION DISTINCTIVENESS

"Gal" signals the intended audience. Coined, concise and easy to
"Zilla" implies boldness, scale and pronounce. The .com extension
power. Together they create a name supports credibility and gives the
that feels ambitious rather than buyer a single, memorable master
delicate. brand.

ASSET FACTS

DOMAIN Galzilla.com
REGISTRATION July 2020 - seller-provided
PURCHASE PRICE $499,000 - fixed

ASSET TYPE Domain name

PRIMARY AUDIENCE Women

TRANSFER ROUTE Escrow.com

IMPLEMENTATION GUARDRAIL

POSITIONING

Women-centered, nonpartisan and
nonsectarian. The concept is not
organized around politics, race,
religion or sexual orientation.

POTENTIAL APPLICATIONS

Professional network and mentorship
Executive search and talent marketplace
Membership community and career
media

Conferences, awards and partnerships
Fashion, beauty, lifestyle or design brand
Licensing, commerce and brand
collaborations

The brand is intentionally women-centered. Any women-only eligibility or access model should be designed with legal counsel and

comply with applicable law. No trademark clearance is represented.

(yZ  THE DOMAIN NAME
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OWNERSHIP AND CAPABILITY

The Ideal Purchaser

The asset favors a buyer who can invest beyond the domain purchase. Time, money, talent and vision are required to turn a name into a
durable operating brand.

MISSION-LED FOUNDER CORPORATE PLATFORM INVESTOR-OPERATOR (SIS OIR PESIE]

A woman or man with a Recruiting, staffing, HR A buyer with capital, a A fashion, beauty, lifestyle
clear co'mmitmen‘g to technology, employer management team and or product company able
e branding, media or patience to validate a to turn Galzilla into a
advar]cemte.nfc, a W|II|n_gness educ.atlon qrgamzaﬁon focused launch before memorable brand across
to build a visible public seeking a differentiated . . . .
brand and authority to women-centered growth expanding into a multi- content, comn.wunlty, retail
make long-term decisions. platform. year platform. and partnerships.

FOUR REQUIRED INPUTS

The fixed acquisition price plus launch and
operating capital.

6-12 months to validate positioning, audience
and an initial offer.

sy \Ba\ip  Product, community, editorial, partnerships, VISION A narrow initial wedge, clear customer promise
growth, legal and technical delivery. and credible expansion path.

NOT A FIT

A passive buyer expecting the domain alone to generate revenue, a buyer without a brand-building budget, or a buyer seeking a generic mass-
market identity.

(y/  |DEAL PURCHASER

BUILD
THE
CATEGORY
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FIRZTLY

.COM

Seller-provided background

Firztly.com represents itself as an exclusive marketplace for
premium six- and seven-figure domain names and states that it
has sold domains since 1997.

This prospectus treats those statements as seller representations.

The buyer should independently verify all material facts.

GALZILLA.COM

(y7/  THESELLER

PREMIUM DOMAIN SELLER

The Seller

INCLUDED ASSET

Galzilla.com and the registrar-control transfer needed to place the domain in the
buyer's designated account. No operating company, customer base, software, traffic,
content library or revenue is included unless expressly itemized in the final agreement.

SELLER ROLE BUYER DILIGENCE

Confirm control of the domain, accept Verify ownership and status, transfer
the escrow instructions, provide eligibility, registration history, disputes,
required transfer authorization, and trademark risk, tax treatment,

support reasonable registrar sanctions / KYC requirements and
coordination through closing. technical readiness.

DIRECT CONTACT

Email: firztlyceo@gmail.com
WhatsApp: +1 352 405 7103
Website: galzilla.com

Purchase price: $499,000 fixed

INDEPENDENT ADVICE

Each party should use independent legal, tax, trademark, accounting and technical advisers.
Definitive transaction documents control.
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ESCROW.COM TRANSACTION

Acquisition Process

A straightforward domain transfer can be completed through a neutral escrow service. The exact timing depends on identity verification, payment clearance, registrar rules,
transfer status and both parties' responsiveness.

AGREE TERMS

Buyer and seller approve the
fixed price, asset
description, inspection
period, fee allocation and

OPEN ESCROW

One party initiates the
Escrow.com transaction.
Both parties register, verify
identity and accept the

FUND TRANSACTION

Buyer submits the purchase
funds. The seller does not
transfer until Escrow.com
confirms secured funds.

TRANSFER DOMAIN

Seller unlocks Galzilla.com,
provides authorization or
pushes the domain to the

buyer's designated account.

ACCEPT AND RELEASE

Buyer confirms control
during the agreed inspection
period. Escrow.com then
releases funds to the seller.

closing conditions. written terms.

DEAL TERMS BUYER CHECKLIST PLANNING WINDOW

Asset: Galzilla.com

Price: $499,000 fixed

Platform: Escrow.com

Inspection: as agreed in escrow terms
Fees: allocated by written agreement

Acquisition authority and funding
Verified escrow account
Designated registrar account
Trademark and legal review
Approved transaction documents

Allow approximately 3-20 days for a prepared
transaction. This is a planning estimate, not a
guarantee; payment method, registrar and
verification steps can change timing.

CONTROL POINT

The seller should transfer only after secured-funds confirmation. The buyer should approve release only after confirming registrar control and the agreed asset condition.

Source: Escrow.com, "How to buy and sell domains online" and related domain-transfer guidance.

ACQUISITION PROCESS @



PUBLICLY REPORTED DOMAIN SALES

2026 Market Comparables

The table provides market context, not a formal appraisal. Public domain sales vary by category, length, extension, buyer
motivation, traffic, legal status and disclosure terms. FIXED ASKING PRICE

GALZILLA.COM
$499,000
Fixed purchase price

1 Al.com $70,000,000 Feb 18

POSITION IN THE 2026 CHART
2 Club.com $10,000,000 Apr 29

The fixed price sits just below the 2026
3 Green.com $7.500,000 May 15 year-to-date top-ten threshold of
B $502,250. That places the acquisition in
the highest tier of publicly reported 2026

4 NAS.com $1,250,000 Apr 29 transactions.
5 Bot.ai $1,200,000 Mar 4
6 Midnight.com $1,150,000 Jan 7

WHAT DRIVES VALUE

7 HighLevel. 1,000,000 May 15 . .
ightevel.com 51, & Strategic fit, category authority,

memorability, commercial scope, buyer
8 Derm.com $825,000 Jul 8 economics, legal clarity and the ability to
build an audience around the name.

9 Twig.com $695,000 May 15

10 TXT.com $502,250 Apr 1
IMPORTANT LIMITATION

These sales are not direct comparables and do not
establish Galzilla.com's market value.

Source: DNJournal 2026 YTD Top 100 Domain Sales Chart, reported through July 19, 2026.

(7 2026 COMPARABLES




ILLUSTRATIVE ACQUISITION ECONOMICS

CFO / CEO Financial View

The domain price is the entry cost, not the full operating budget. A disciplined buyer should plan acquisition, diligence, product delivery, launch and working capital as
separate decisions.

ILLUSTRATIVE TOTAL CAPITAL ENVELOPES

GALZILIA.COM $499,000 | FIXED

LEAN VALIDATION $584k - $674k

TRANSACTION AND DILIGENCE .

Acquisition + diligence + $75k-$150k for brand, landing / MVP, initial content, community

lllustrative allowance: $10,000-$25,000 for legal, escrow, operations and a focused pilot.

trademark, accounting, technical and related closing work. Actual
costs depend on the buyer and transaction structure.

MARKET ENTRY $809k - $1.124m

REVENUE ARCHITECTURE -

Acquisition + diligence + $300k-$600k for a product team, employer or member pilots, launch

Membership and premium career services ; )
marketing and 12-18 months of operating runway.

Employer sponsorships and recruiting access
Placement or marketplace fees
Events, media and partnerships

Licensing, design or consumer commerce CATEGORY BUILD $1.509m - $2.524m
DECISION STANDARD Acquisition + diligence + $1.0m-$2.0m for platform development, media, partnerships, events,

commerce and multi-market expansion.
Choose one initial wedge, validate willingness to pay, protect at
least 18 months of runway, and do not capitalize speculative

traffic or revenue. PLANNING NOTE

These ranges are buyer planning cases only. They are not seller forecasts, commitments or evidence of future performance.

FINANCIAL VIEW U



FROM ASSET TO OPERATING BRAND

Management Activation Plan

Choose one high-value use case, launch credibly, measure behavior, and expand only after the core proposition works.

FOUNDATION SIGNAL MVP

Weeks 0-2 Weeks 3-6 Months 2-4
Secure transfer, complete
legal and trademark
review, define the initial
customer and approve the

brand architecture.

Launch a premium landing
page, waitlist, editorial
voice, advisory group and
initial partner outreach.

profiles, community,
mentorship, talent
discovery or an employer /
member pilot.

OPERATING TEAM FIRST-YEAR METRICS

Executive sponsor

Product and technical lead
Community / editorial lead

Growth and partnerships

Legal, privacy and compliance support

Qualified waitlist and activation
Member engagement and retention
Employer pipeline and fill rate
Sponsor / paid-offer conversion

CAC, contribution margin and runway

MANAGEMENT RULE

Release a focused product:

MARKET
Months 4-8

Convert employer
partners, sponsors, events
and paid offers. Build a
repeatable acquisition and
content cadence.

LAUNCH ESTIMATE

SCALE
Months 9-12

Improve retention,
analytics and unit
economics. Expand
product scope only where
demand is proven.

A polished public presence can be live in approximately
2-6 weeks. A production platform normally requires 3-6
months, depending on scope, integrations, legal review

and team capacity.

Do not begin with every possible application. Win a narrow use case first, establish trust and distribution, then use the Galzilla brand to widen the platform.

(7  MANAGEMENT PLAN




OBJECTIVE OVERVIEW

Conclusion GALZILLA.COM

A powerful name. A serious execution challenge.

Galzilla.com is a memorable .com with a clear women-centered signal and broad application potential. It
offers immediate brand ownership, but it does not automatically provide an audience, product, revenue or
market position. The fixed $499,000 price belongs in a strategic acquisition case, not a speculative
domain trade.

THE OPPORTUNITY THE DISCIPLINE

Own a rare, distinctive brand capable of The buyer must commit capital, leadership
supporting a professional network, and a focused operating plan. Strategic fit
marketplace, media property, event platform and execution will determine the outcome.

or consumer line.

THE TRANSFER THE LAUNCH
A prepared buyer and seller can close through A polished public presence can be launched
Escrow.com after funding, transfer, in 2-6 weeks; a production platform typically

inspection and confirmation of registrar takes 3-6 months depending on scope. $4 99 000
control. )

FIXED PURCHASE PRICE

PRINCIPAL RISKS

firztlyceo@gmail.com
Price relative to market context, trademark and legal review, access-policy compliance, buyer execution, capital +1 352 405 7103
requirements, and the absence of included operating revenue or customers.

galzilla.com

CONCLUSION
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IMPORTANT NOTICE

This document concerns the proposed sale of a domain name. It is not an offer of securities, a valuation opinion or a guarantee of business performance. Buyer must independently verify
ownership, registration history, transfer eligibility, trademarks, legal compliance, taxes, technical matters and all seller representations.

CONTACT | firztlyceo@gmail.com | WhatsApp +1 352 405 7103 | galzilla.com | $499,000 fixed
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