Rosinto.com

Domain abstract

Premium 7 letter single word dotcom positioned as
a brandable, memorable, concise, marketable and
scalable drug-name candidate for pharmaceutical,
biotech, healthcare and life-sciences buyers.

Firm price: $250,000
firztlyceo@gmail.com | WhatsApp: +1 352-406-7103

Prepared as a domain sale prospectus. Buyer must conduct trademark; linguistic, regulatory, and technical due diligence before purchase.




The Industry: Pharmaceutical Naming Firm price; 250,000

firztlyceo@gmail.com | WhatsApp: +1 352-406-7103

A name must work across safety review, launch strategy, patient recall, and global
commercialization.
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Crucial selection Generic names Constant need
A drug name can affect safety review, brand Generic names identify active substances. New pipeline assets, indication expansions,
recall, launch timing, and medication-error Commercial brands need a separate layer and geographic rollouts keep demand for
risk. It is a commercial and regulatory that is marketable, memorable, and easy to strong drug-name options active.
decision. pronounce.
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Digital brand gravity Board lens
A concise dotcom can anchor HCP education, patient The right name can support credibility, recognition,
trust, commercial intent, direct traffic potential, and and launch clarity. Weak substitutions carry hidden
investor-ready messaging. cost.
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Sources include FDA proprietary-name review materials and WHO International Nonproprietary Names guidance.



The Purchaser: Who Buys and Why

Firm price: $250,000
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A corporate acquisition profile for Rosinto.com as a brandable pharmaceutical asset.
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Primary buyer Corporate trigger Economic buyer Board rationale
Pharmaceutical, biotech, medical, Naming sprint, pipeline asset, CEO, CFO, CMO, GC, head of Control the exact-match
wellness, telehealth, pharmacy, acquisition integration, product- commercial, business development, asset before another buyer
therapeutics, clinical, and life- family reset, or pre-launch identity or portfolio strategy owner. does.
sciences companies. lock-up.
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Integration thesis Value mechanics Acquisition posture
Rosinto.com can support a product brand, Instant credibility, strong brand Exclusive asset, limited availability, first-
therapeutic platform, clinical program recognition, customer trust, lead mover advantage, and difficult to replicate
identity, or house-branding decision. generation, global appeal, and competitive once controlled by someone else.
advantage.
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Positioning language follows the updated prospectus specifications.




The Seller: Domain Market Context | impriceszsoom0

firztlyceo@gmail.com | WhatsApp: +1 352-406-7103

Seller history, asset status, purchase terms, and direct decision channels.
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Domain selling history Registration history Transaction signal
Seller has been selling domains since 1997, Rosinto.com was registered in 2017 and is Firm price: $250,000. The asset is offered as a
bringing long-running domain-market presented as a high-value 7 letter single word strategic acquisition, not a casual listing.
experience to this transaction. dotcom.
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Seller websites Buyer access Diligence lane
firztly.com Email: firztlyceo@gmail.com Complete trademark, regulatory naming,
firztly.us WhatsApp: +1 352-406-7103 linguistic, marketplace, WHO/FDA, and
firztly.ai technical due diligence before purchase.
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Seller-provided facts per updated prospectus specifications.



The Competition: Names, Buyers, and Domain Control Firm price: $250,000
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Comparable naming texture and acquisition-risk context for a brandable pharmaceutical word.
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Rosinto word position Similar name texture Top pharma buyer set
Rosinto is presented as an invented word. Rinvoq, Repatha, Rybelsus, Rozlytrek, Eli Lilly, Pfizer, AbbVie, Johnson & Johnson,
Selle;r research fqur]d No occurrence as a Roctavian, Rituxan, Retacrit, Remdesivir, AstraZeneca, Merck, Roche, Novartis, Bristol
family name or dictionary word; buyer due Cosentyx, Skyrizi, Ozempic, Zepbound. Myers Squibb, Sanofi.
diligence is required.
N\ Y § J
D D
4 N\ 4 2\ (" )\
Launch risk window Healthcare demand Control thesis
Drug-name domain control can become The domain market has shown that A strategic acquisition can reduce
urgent when a product announcement or healthcare and drug-related digital substitution risk and secure the exact-
naming program becomes visible to the identities can draw Significant buyer match asset before the market defines it.
market. attention.
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premium (brandable ] (memorable ] [concise ) (authoritative ] (category-defining ] (easytospell ] (easyto pronounce)

Sources: WIPO domain decision record, domain-market reporting, and public pharma company rankings for buyer-set context.



The Comparables: 2026 Top Public Domain Sales

DNJournal 2026 year-to-date reported domain sales across all extensions through July 19, 2026.

Firm price: $250,000
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D . ]
Al.com Club.com Green.com NAS.com Bot.ai
$70.0M $10.0M $7.5M $1.25M $1.2M

reported 2026 sale reported 2026 sale reported 2026 sale

reported 2026 sale reported 2026 sale

Midnight.com Highlevel.com Derm.com
$1.15M $1.0M $825K

reported 2026 sale reported 2026 sale reported 2026 sale

G
Twig.com TXT.com
$695K $502K

reported 2026 sale reported 2026 sale

Comparable implication Rosinto positioning
Premium domains can trade as strategic assets where
name control, scarcity, category fit, and buyer urgency
intersect.

Rosinto.com is positioned below the top public 2026
sales while retaining a concise pharma-style profile.

Decision focus

The relevant question is strategic utility to a specific
buyer, not average retail domain pricing.

Source: DNJournal 2026 YTD Top 100 Domain Sales Chart, all extensions, highest domain sales reported through July 19, 2026.



CEO/CFO Information: Acquisition Rationale

Board and finance-language framing for a fast, rational purchase decision.

Justification

Strategic acquisition of a premium,
concise, high-value digital naming
asset that can support launch
credibility.

Firm price: $250,000
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Tax implications

years; facts and counsel matter.

U.S. Section 197 rules generally amortize
qualifying acquired intangibles over 15
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Exclusion value Substitution risk CFO lens
Ownership keeps someone else A weaker substitute can create Domain assets may receive
from getting it, building on it, naming rounds, campaign leakage, intangible-asset treatment;
repricing it, or placing itin a legal review, or weaker patient/HCP tax treatment requires
competitive set. recall. advisor review.
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Resale optionality Exceptional tradeword
If strategy changes, an authoritative single- Rosinto can be briefed as premium,
word dotcom may retain resale potential as brandable, memorable, scalable, easy to
a marketable digital asset. spell, and easy to pronounce.
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Decision line: control the asset while it is available, before delay costs more than the acquisition.

Sources include IRS intangible-asset guidance. Consult tax, accounting, trademark, and regulatory advisors before relying on treatment.




Investment Conclusion

A board-ready decision aid for strategic review of Rosinto.com.

The conclusion for decision

makers

Rosinto.com is positioned as a premium, brandable,

memorable, concise, authoritative, high-value, marketable

and scalable 7 letter single word dotcom for
pharmaceutical and life-sciences commercialization.

Buy for control

Secure the exact-match asset
before another party controls
it.
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Buy for clarity

Support a clean name story
across investors, HCPs,
patients and launch teams.
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Buy for leverage

Preserve resale optionality and
direct traffic potential.

Ve

Buy for speed

Reduce substitute-name drift

when a naming window opens.

2026 prospectus. Buyer due diligence required before purchase. Contact: firztlyceo@gmail.com | WhatsApp: +1 352-406-7103.

Firm price: $250,000
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Strategic value map

Exclusion value
Memorability
Launch clarity
Commercial intent

Resale optionality

Firm price:
$250,000

This prospectus is a valuable presentation for decision makers
evaluating the asset across strategy, finance, legal, and board-level
considerations.
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